
Join the WEKO team so we can work together to 
make the world a little more sustainable through 
machines for non-contact, minimal application. www.weko.net

We‘re making the 
world a better place. 

APPLY 
NOW

IT WILL 
BE HARD 
WITHOUT YOU.

WEKO (U.K.) Limited – subsidiary of German based worldwide 
leader in fluid and powder coating will fill the position

Key Account Manager – 
Technical Sales United Kingdom (M/W/D) 

Main Responsibilities are managing and developing the sales 
territory of the United Kingdom, acquisition of new customers, 
managing of existing customers, identifying market opportuni-
ties, developing external sales and service partners, providing 
application support and representing the company in the UK.

You will be selling highly technical, application-specific products 
in the field of special-purpose machinery (custom machine en-
gineering). This role is ideal for someone who enjoys explaining 
complex technical solutions and working closely with customers 
to develop the best application.
 
You are experienced in technical B2B-Sales, Business Develop-
ment and want to be our professional and responsible Key 
Account Manager of WEKO UK? 

Please get in touch with us: 
by mail: melanie.hihn@weko.net 
by phone: +49 711 798 81 18 
  
We look forward to connecting with you.


